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Key questions
-Can international markets be used as springboard on new sectors or competitiveness?
-Can countries develop ‘muscle’ on specific sectors?
-Can the private sector be lured in areas which it doesn’t exists?
-What kind of reforms could support the whole process?
-What is the potential impact of the whole “facilitators of wealth” as a new sector of the 
economy?

Background



.



Can international markets be used as 
springboard on new sectors or 
competitiveness?

A growing global population as well as cities are changing, among 
others, consumption patterns in many countries

-Calories intake away from home was 25% in 1970; by 2012 was 45% 
(USDA)
-Share (%) of food consumption expenditure in total consumption 
expenditure globally remains above 70%
-Global per capita food consumption is set to increase across income 
levels  (WHO 2016)





Opportunities brought by the dynamics 
(Quote the “WHO Global and Regional Food Consumption Pattern and 
Trends 2016”)



Can countries develop ‘muscle’ on specific sectors?

TPSF engages with Planning Commission in shaping our national 
priorities (consistent with FYDPII and ASDPII);
1. Agro-processing (including horticulture & apiculture)
2. Textile
3. Leather 
4. Cashew-nuts
5. Rubber
6. Edible oil
7. Dairy and meat products



Can countries develop ‘muscle’ on specific sectors?

1. Business friendly policies (DB indicators – ease of 
starting, paying taxes, access to power & fair 
competition)

2. Private enterprise vibrancy (willingness to 
participate & market integration)

3. Business support services (aggregate of factors of 
production)



Potential 8 services in the market can spur Tanzania’s export potential
1. Determinants for export readiness
2. Market research
3. Market entry
4. Legal
5. Compliance
6. Transportation
7. Payment and finance
8. Cultural factors

Can the private sector be lured in areas which it doesn’t exists?



Determinants for export readiness

• Ability to identify 
companies and interest 
them in the export 
business

• Institutions to facilitate 
and support the process

• Legal and resource 
framework that works 
hand in hand with 
market developments 



Ability to help SMEs determine where to sell their product

Supporting the determination of product classification & tariff code (HS 
Code/Schedule B)

Employment of useful tech-tools
For example, Helpful websites: 

The ITC Trade Map, for finding which countries import which goods: 
http://www.trademap.org/
MSU Global Edge: http://globaledge.msu.edu/
U.S. Commercial Service Country Commercial Guides: 
http://www.export.gov/mrktresearch/

Market research

http://www.trademap.org/
http://globaledge.msu.edu/
http://www.export.gov/mrktresearch/




A number of private mid-sized companies fail to access export markets 
due to absence of appropriate support services 

Key questions include:
The potential financial risk of doing business in your target market
Determining how you will be paid (Letters of Credit, Documentary 
Collection, Open Account, Cash in Advance, etc.)

De-risking some markets has given countries advantage over others.

Percentage of financial services used by SMEs – Loans 51%, Other 
products 18% (Incl. Trade Finance)

Percentage of risk in providing trade finance to SMEs – 81%  
(European Journal of Business and Management, 2014)

Payments and Finance





Innovation in de-risking export markets 

Innovative Export Promotion Programs
1. Export credit insurance policies
2. Pre export financing (working capital guarantee)
3. Buyer credit guarantee
4. Loans programs (international trade loans)

Example: Enterprise Financing Corporation
Exporters stay in the FEFC portfolio between 3-5 years and then 
move into the lending community.



Potential Services



What kind of reforms could support the whole process

1.Reform the Tanzania Trade Development Authority Act No 4 of 2009 to 
include active business support services 
2.Private Sector Development Policy (PSDP) and Act to allow private sector 
associations to play a more active role beyond dialogue
3.Active global networking and partnership to support product entry into 
new markets
4.Financial de-regulations that allow introduction of de-risking service as 
well as access of such services from international service providers
5.Leveraging government resources to stimulate financial services that 
allow provision of comprehensive trade financing for SMEs



What is the potential impact of the whole “facilitators of wealth” as 
a new sector of the economy?

Estimated export value: $1 bn in MVA in GDP

Estimates SMEs growth: 33 – 45%

Estimated job creation: 2 – 3 million direct & indirect jobs 

Other benefits: global supply chain linkages and development
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