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 INTRODUCTION 
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ACCESS TO CAPITAL 

 1st generation farmer 
 35 crops on 5 acres 
 Female 

owned and 
operated 

 100-member 
CSA 

 4th year of 
operation 

 Organic 
certification 
in process 

AMY LIPTON CASE STUDY 
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LEARNING OPPORTUNITIES 

SOCIAL NETWORKS 
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RESOURCE GAPS 

SUMMARY 
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ACCESS TO CAPITAL 

 

 First generation farmers who maintain 
additional 
employment 

 Diverse fruit 
production 

 Direct 
marketing 
and u-pick 
sales 

 5th year of 
operation 

MONICA BROMLEY CASE STUDY 
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LEARNING OPPORTUNITIES  
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SOCIAL NETWORKS 

RESOURCE GAPS 

SUMMARY 
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ACCESS TO CAPITAL 

 1st generation farmer 
 Flexible land-purchase agreement in 

place 
 Diverse 

production 
on ½ acre 

 Startup 
year 

 Direct sales 
via farm 
stand 

 

ALEX LUNDBERG CASE STUDY 
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LEARNING OPPORTUNITIES  

SOCIAL NETWORKS 

RESOURCE GAPS 
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SUMMARY 
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ACCESS TO CAPITAL 

 First generation farmers  
 Land purchased in 2002 
 Diverse vegetable production on 5-7 

acres 
 Sales 

through 
farmers 
markets, 
CSAs 
(including 
winter), co-
op and 
occasional 
restaurants 

DANIEL TWINING CASE STUDY 
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LEARNING OPPORTUNITIES  

SOCIAL NETWORKS 
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SUMMARY 
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 CONCLUSION 


